(Insert surname) 4

	

(Name)
(Instructors’ name)
(Course)
(Date)

Question 1
The foreign sovereign immunity doctrine sets precise restrictions on litigating a foreign sovereign nation, its institutions or its agencies from the courts of another foreign nation.  I strongly support the doctrine of foreign sovereign immunity for several reasons.  Firstly,  foreign sovereign immunity is a legally binding principle. Therefore, in my opinion, the doctrine of foreign sovereign immunity is not just a definite rule of international law rather it is a legally restrictive principle.   This assists in maintaining peaceful coexistence between many states.  Some foreign states are malicious and might find superfluous faults in other foreign state and start litigation against these states. Further, the doctrine of foreign sovereign immunity clearly elaborates on scenarios that a foreign state is not immune to litigation.  In modern era, states have continually become more and more involved in commercial activities that include other states.  No state is self-sufficient and will obviously not produce everything hence has to engage in trade with other states. This doctrine also protects entities and agencies of a sovereign state from litigation from other sovereign states.  Since the doctrine is clear when sovereign immunity does not apply, foreign governments have to ensure they adhere to the mentioned limits to avoid legal suits against it.  For instance, the doctrine does not apply when a foreign state chooses to waive its immunity either explicitly or indirectly.   Moreover, it is also important to note that when not bound by comprehensive treaty responsibilities sovereign states have the freedom of outlining as well as defining boundaries and extent of sovereign foreign immunity in their legal depiction. Foreign states are allowed to set these limits as long as they adhere to the set limits and other ideologies of international law. Hence, states primarily enjoy the privilege of setting their scopes and limits although they can only do that adhering to the restrictions set by international law. For these reasons, I believe that foreign sovereign immunity is important. 
Question 2
North American free trade agreement (NAFTA) is a trade agreement between Canada, united states and Mexico.  According to NAFTA, it would be impossible for North Carolina to impose the 25% tariff if the foreign-manufactured textiles and furniture items imported into the state are from Mexico, Canada or other states in the united states.   The manufacturing and textile industry are some of the industries that were influenced by NAFTA treaty.  It is important for the lawmakers to consider the fact that after NAFTA agreement many textile and manufacturing companies moved a lot of their production to Mexico due to low labour costs in the nation as compared to labor costs in the United States.  Thus, the tariff would also hurt American companies. However, the treaty allows a nation to reimpose tariffs whenever there is an import overflow from the other nations or nation that could conceivably negatively affect its economy or its workforce.  For instance, in the North Carolina case, many people were left jobless after the companies shifted their production south.  This also hurts its economy through loss of taxes.  However, for North Carolina to impose this tariff the United States congress must approve it since constitutionally the Congress has the mandate of regulating international trade.   Based on its predominantly protective nature the Congress would easily approve the tariff.  The tariff seeks to protect as well as advance the furniture manufacturing and textile industries in the state.   Conversely, North Carolina administration should get ways of ensuring that its residents enter these two industries to cater to the demand for textiles and furniture in the state. This can be through incentives.  Further, the state government can also lower taxes on textile and furniture manufacturers in the state.  This would increase their production. 
Question 3
1.       Video Summary
                There are scientific reasons for people to agree to issues. This was discovered after 60 years of research.  These reasons are reciprocity, scarcity, authority, consistency, liking and consensus. People may agree as a result of paying back a favor that was done to them before. They may also be interested more in things that they are scared about. It is easy for one to be persuaded by someone in authority or expatriates in a certain field due to their knowledge on the field. Consistency may make someone accept things, issues or people even if they did not initially accept them. People accept things, people or issues that they like. People tend to like people that are similar to them, who play compliment and those who cooperate with them.  People's decisions may be influenced by the decisions that are made by others.
2. Explain how you would use three of these principles in either the workplace, your home life or at school
Reciprocity
Good actions are normally paid by good whereas the vice versa is true.  In my work place, I can help my workmate with their work for instance, working their shift while they attend o urgent matters such as taking an ailing relative to hospital. In future when in a similar situation I would ask them to do the same for me.
 Consensus Principle
Leading makes, others follow. I can start using a green when making notes in the class and probably my classmates will definitely start using a green pen too
Consistency Principle
Consistency make people give in.  Persistently asking my boss for a salary increment would make him to eventuallygrand my request and give me a salary increase.
3. An instance of principle used on you
[bookmark: _GoBack]A friend has used the principle of reciprocity on me. A workmate lent me money a time I was broke and no other friends were in a financial position to help me with such a huge sum of money for my mother's treatment. Later on, the same friend borrowed me money to urgently settle some debts.  I later asked him not to refund me the borrowed money. 










































			
